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PREFACE
This book is designed to guide practitioners through the plethora of
legal and practical issues pertaining to the purchase and sale of real
property interests, commencing with the inception of negotiations
through consummation of the transaction (including certain postclos-
ing issues). Toward that end, this Practice Guide takes the following
general approach:

D Pertinent statutory, case and administrative law is cited and
explained.

D Where appropriate, explanations are presented in a checklist
format to facilitate step-by-step guidance through the particular
matter.

D Various chapters include sample forms of instruments and agree-
ments that are commonly necessary or desirable in a purchase
and sale transaction.

D A separate tax analysis chapter alerts counsel to the tax issues
and tax consequences with which the client needs to be
concerned.

D Finally, each issue is discussed and analyzed with a view toward
providing practical guidance in dealing with the client, negotiating
with the other side, and creatively and expeditiously solving
problems and drafting the relevant documentation.

There are, however, two caveats:
D This Practice Guide is not intended as a treatise on all areas of

real estate law or on every issue that could affect a purchase
and sale transaction. The book’s principal focus is a practical
guide to the purchase and sale of real property. Many subjects
and doctrines, although pertinent to a real property transaction,
are too broad or too attenuated to warrant extensive discussion;
when applicable, however, other Rutter Group Practice Guides
are cross-referenced for more detailed treatment.

D The forms presented in this Practice Guide should, like any form,
be used as a starting point and not as a substitute for your own
analysis. Do not assume that the author’s language is necessar-
ily appropriate for the deal at hand. Tailor these forms as neces-
sary to fit your particular transaction.

This book will be updated annually to keep track of current develop-
ments in the law, as well as emerging trends and approaches. Your
comments for future revisions are also invited.

DENNIS L. GREENWALD
Attorney at Law
Santa Monica, California
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This book is dedicated to Honi and Austin.
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