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PREFACE

This Practice Guide is designed for attorneys representing partner-
ships and limited liability companies organized in California, or
organized in other jurisdictions and doing business in California. Like
our companion California Practice Guide: Corporations, this Practice
Guide coordinates the relevant Corporations Code provisions with se-
curities and tax law. This Practice Guide addresses all of the alterna-
tive for-profit entity forms commonly utilized in California: general
partnerships, limited liability partnerships, limited partnerships and
limited liability companies. Separate chapters are devoted to each
type of entity, and forms of relevant organizational documents are
provided for each.

This Practice Guide also provides the practitioner with a succinct
discussion of the relevant considerations in assisting clients to choose
the right form of entity for their business, and includes in its choice of
entity chapter (Chapter 2) a numerical example illustrating the tax
benefits of the pass-through entity form of doing business. Chapter 8
sets forth a succinct outline of the relevant aspects of alternative
entity taxation.

Like the Corporations Guide, this Practice Guide is a work in progress.
We plan to expand the scope of this Practice Guide each year to ad-
dress more of the related laws and include more of the forms of agree-
ments that arise in the day-to-day operations of alternative entities. To
this end, do not hesitate to tell us what you want. Your comments and
suggestions will be welcomed and appreciated.
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