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PREFACE

This Practice Guide is designed for, and dedicated to, attorneys
representing corporations organized and doing business in California.

It was motivated by the frustration of never finding a single source of
guidance covering all the relevant legal and tax considerations
involved in corporate transactions; and, by the additional frustration of
never finding them covered in the way they arise in actual practice!

If you represent corporations, you know the problem. In order to
advise clients, you have to consider the combined impact of three
separate (and rapidly changing) bodies of law: general corporate law,
federal and state securities laws, and tax law. In the past, we’ve had
to pull the rules together from separate sources, and fill in the gaps
for ourselves.

This Practice Guide is designed to meet these needs. It seeks to
provide step-by-step guidance through corporate practice—dealing
with the issues systematically as they confront us in practice, and
integrating the corporate law, securities law and tax considerations at
each stage.

We’ll do our best to keep this Practice Guide as current and as useful
as possible. Your comments and suggestions are most appreciated.
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