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INSOLVENCY,  LICENSES  — continued 
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INTANGIBLE  ASSETS  IN  BUSINESS  COMBINATIONS  — continued 
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LICENSE  AGREEMENTS,  UNIVERSITIES  — continued 
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PUBLIC  POLICY  OPTIONS  TO  INCENT  INNOVATION  
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SYSTEMS  
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RECEIPTS  
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TRANSACTIONS  
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SECOND  TIER  PATENT  SYSTEMS  — continued 
. Japanese  utility  models,  282-283  
. pros  and  cons  of  second  tier  patent  systems,  284  

SECURITY  IN  INTELLECTUAL  PROPERTY  ASSETS,  TAKING  AND  
ENFORCING  
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SECURITY  INTERESTS,  CREATION  OF  — continued 
. security  interests  in  province  of  Que bec,  156  

SECURITY  INTERESTS  UNDER  FEDERAL  STATUTES,  
REGISTERING  
See also SECURITY  IN  INTELLECTUAL  PROPERTY  ASSETS,  

TAKING  AND  ENFORCING  
. Copyright Act,  159-160  
. Industrial Design Act, 160  
. Integrated Circuit Topography Act,  160  
. necessity  of,  157-158  
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TAXATION  OF  INTELLECTUAL  PROPERTY  TRANSACTIONS  — 
continued 

. receipts,  see RECEIPTS  
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See also PUBLIC  POLICY  OPTIONS  TO  INCENT  INNOVATION  
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263  
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. introduction,  253  
. law,  259-260  
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TRANSACTIONS  
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. license,  51-52  
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FROM  
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