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EDITION

Williston on Sales, 5th provides the practitioner with a
desktop reference on the law of sales. The treatise contains
comprehensive coverage and in-depth analysis of sales law,
focusing on the sections of the Uniform Commercial Code
(UCC) governing sales transactions. Transactions not within
UCC provisions are also addressed. In addition to covering
general principles governing sales transactions, subjects
covered include: contracts; warranty issues; privity; rescis-
sion and waiver; parol evidence; statute of frauds; intent of
parties; trade usage terms; title; creditors; good faith
purchases; and remedies. Analyses, references, and practice
pointers provide quick answers to everyday questions
concerning the law of sales.

This edition of Williston on Sales, 5th includes the fol-
lowing important updates:

E Chapters 1-12 have been updated and streamlined
(with similar updates to additional chapters forthcom-
ing in the next edition)

E New case law in Chapter 3 covering General Principles
Governing Sales Transaction (See § 3:1)

E New case law in Chapter 5 covering Transactions in
Goods within the Scope of Article 2 (See § 5:14)

E New case law in Chapter 7 covering Contract of Sale
(See §§ 7:34 and 7:35)

E New case law in Chapter 9 covering Contract of Sale—
Indefiniteness of Terms (See § 9:17)
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